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B cratbe paccMOTpeHBI B2 OCHOBHBIX MOAXO0/a, B OCHOBE KOTOPBIX JIEXKHUT OIIEHKa BEPOSIT-
HOCTEH cIpoca Ha TOBapbl AJIEKTPOHHON KOMMEPIIUH: TTOJAX0, OCHOBAaHHBINA Ha JIeTaIbHON WH)OP-
MaIu¥ O KJIMEHTE M TMOX0, OCHOBAaHHBIN Ha JETabHOW HH(POpMAIH 0 ToBape. PaccMoTpeHs! oc-
HOBHBIE METObI, MOJEIN OLIEHKA Y IPOTHO3UPOBAHUS CIPOCA MPU UCIIOIb30BAHUH BEPOSITHOCTHO-
ro noaxoja. OnucaHsl BO3MOXHOCTH U OCOOCHHOCTH MPUMEHEHHUS KaKI0T0 TIOX0/a Ha TPaKTUKE.
BeIsiBIeHa Kir04YeBasi pa3HULA B AOMYCTUMBIX TOPU30HTaX MPOrHO3UPOBAHMS KaXkIO0TrO M3 IMOAXO-
noB. PaccMoTpeHb! KitodeBble (akTOphl, OKa3bIBAIOUIME BIUSHHE HA 3(P(PEKTUBHOCTH MPOTHO3A.
[Ipoananu3upoBaHbl HEJOCTATKU U TPYAHOCTH MPU PEATU3ALUU TOCTPOCHUS MOJEIIEH.

PROBABILISTIC APPROACH TO FORECAST
THE E-COMMERCE DEMAND

I. E. Kirin

The article studies two main probabilistic approaches based on the estimation of the proba-
bilities of demand for e-commerce: an approach based on detailed customer information and an ap-
proach based on detailed product information about. The main methods, estimation models and ap-
proaches of demand forecasting using the probabilistic approach are considered. The possibilities
and peculiarities of the application of each approach in practice are described. A key difference in
the allowable horizons for forecasting are identified. The possibilities of applying each approach are
considered. The key forecasting factors are revealed. The difficulties in the model implementation
are described.

3a mocnenHee ASCATUWICTHE WHTEPHET U3MEHUI CITOCOOBI MPOJAAKU U TMOKYIIKU
TOBapoB M yciyr. llosiBIeHME MHTEpHET-Mara3uHOB COBEPIICHCTBOBAIO MOTpPEOH-
TEJIbCKUI ONBIT KIIMEHTOB. Pa3BUTHE HHCTPYMEHTOB KOMMYHUKaLMH, cetel 4G u 5G,
pacnpoctpanenue cereit Wi-Fi, TexHomoTHiA, MO3BOJISIONUX 0€30MacHO OCYIIECTB-
JISITh TJIATEXKHU B CETH, TOMOTAIOT PHIHKY AJIEKTPOHHON KOMMEPITMU HapaluBaTh 000-
POTHI €KETHEBHO.

JlaHHBI BUJT TOPTOBIU XapaKTEPUIUPYETCS HU3KUMU TPAHCAKIIMOHHBIMU H3-
JepKKaMH, YTO CHUYKAeT Oapbepbl BXOJla HA PHIHOK U IMO3BOJIIET, B TOM YHUCJIE HE-
OOJIBIIIUM KOMIIAHMSIM, YCIEITHO Ha HEM KOHKYpHUpoBaTh. Kpome TOro, JaHHBIN BUJL
TOPTOBJIM CTUPAET reorpaguyeckre rpaHUIlbl MEXKIY MOKYIATeJIeM U MpPOJaBIOM U
MO3BOJISIET KaXJA0W CTOPOHE B3aWMOJICUCTBOBATH APYT C JAPYroM 0e3 BpPEMEHHBIX U
AKOHOMMYECKHUX 3aTpar.

Cerogusi xpynubele Consumer-to-Consumer (C2C) mimomaakyd 3J€KTPOHHOMN
TOPTOBJIM NIEPEHACHIIIEHBI TOBApPAMH, KOTOPBIE MPOCTAUBAIOT MECSIIAMUA U CHUMAIOT-
csl ¢ mpodaxu, He HaWas cBoero nokynatens (Ebay, Amazon, AButo u T.71.). OCHOB-
HOM MPUYUHOM JUIMTENBHOTO MEpUOAa MPOJIaKU SBISETCA IIOXO€ KAayeCcTBO Mpe-
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CTaBJICHHOW WH(pOpPMAIUA O TOBApE, YTO HE TMO3BOJISIET MOTPEOUTEIIO OJHO3HAYHO
onpenenuThesi ¢ BeiOopoM [1]. bonee Toro, cpeau OOIBIIOr0 KOJIMYECTBA TOBApOB
NOTPEOUTENIO CIOKHO HalTH cBoi ToBap. [losToMy OlleHKa crpoca Ha OTIEIbHBIM
TOBap Ha IJIOMIA/IKE SJIEKTPOHHON KOMMEPIIMH CETOIHS BBIXOJUT Ha MEPBbIH TUIAH.

Onenka crnpoca Ha TOBaphl 3JIEKTPOHHON KOMMEpPIMHU MOJy4aeT CEroAHs BCe
OoJpllle BHUMAHUA CpeAM 3apyOexHBIX HccienoBareneil. BBumy toro, 4yto oleHka
CIpoca Ha OTIENbHBIM TOBAp MOXXET MPUHUMATH JIBA MCXOJIa: OCYIIECTBIEHUE TO-
KyIIKH, 1100 ee oTcyTcTBHE. JlaHHas 3amaya sBIAETCS CTaHJAPTHOM 3ajadei Kiac-
cU(UKAITUU U PEIIaeTCs C IIOMOIIIBIO OIEHKH BEPOSTHOCTH MPOJAXKH OTACIHHOTO TO-
Bapa mpu 3aJaHHBIX (QakTopax. B coBpeMeHHO# nmuTepaType MOXKHO BBHIICIUTH JBA
OCHOBHBIX MOJIX0/Ia K PEHICHUIO TAHHOM 3aJa4M: IOJIX0J, OCHOBAHHBIN HA JI€TAJIbHOU
uHdopmaruu o0 ToBape [2] M MOAX0J], OCHOBaHHBIM Ha JETaTbHOUW HWH(OpPMAIUU O
KiueHre [3].

B nonxone, 0cHOBaHHOM Ha JieTainbHOU MHGOPMAIIMU O KIIMEHTE, UCTIOb3YeT-
Csl IPEANOCHUIKA, COIIACHO KOTOPOM KIIMEHTHI, OCYIIECTBUBIINE TOKYIKY OJIHOTHII-
HBIX TOBapOB, 00JaJAI0T CXOXUMHU HWHTEpPECaMH, MPEANOYTCHUSIMU U MOBEICHUEM.
3ajauell JAHHOTO MOJIX0/1a SIBJIIETCA OLIEHKA BEPOSATHOCTHU MPOAAKUA OTIEIBHOTO TO-
Bapa 1 I MOJIb30BaTeNsl U HA OCHOBE UCTOPUUYECKUX JAaHHBIX O MOKYIKE TOBapoB {I}
notpeoutesiMu {U}, CXOXKUMU TIO MPEANOYTEHUSIM C MPOTHO3UPYEMBIM MOJIb30Ba-
TEJIEM.

3amaya OIEHKH BEPOSTHOCTH MOKYIKU TOBapa 1 Mojb30BareiaeM U GopMyIupy-

eTCsl cienyromuM oopazom [4]:

P (T =C |S S )= p(Sui|Tui=Cj’Su’t)P(Tui=Cj|Su’t)

zp(sui|Tuizcm’Su’t)P(Tuizcm|Su’t)

m=1
C;— xmacc (1 — nokynka Toapa, 0 0OTKa3 OT IIOKYIIKH);
Ty — UCX0 1715 TOJIB30BATEINSI U TIPH IMOKYTIKE TOBapa 1i;
Sui— CECCHs MOJIh30BaTENs U MTPU BEIOOPE TOBapa i;
S.— Habop GakTop MOJIH30BATEIIS U;

e { — MOMEHT BPEMCHHU.

J1J1s1 OLIEHKHM Y MPOTHO3UPOBAHUS BEPOSATHOCTHU B MOJX0/I€, OCHOBAHHOM Ha Jie-
TaJbHON MH(OpMALMK O KIMEHTE, Yalle BCEro MCCJIEeN0BATENU MPUMEHSIOT JIE€PEBO
pEIIeHUH, JIOTUCTUYECKYIO PETPECCUIO [S], MOAEIb HEUPOHHOU ceTH [6], ClydalHbII
yec, moJiesib bepuyruu u mozaens [lyaccona.

Psin uccnenosareneit [7, 8] BKJIIOYMIN B CBOM aHANIW3 JIaHHBIE 00 aKTUBHOCTH

1 UCTOPHIO O KJIIMKAaX MOJb30BaTENs HA TOPTOBBIX IJIOIMIAAKAX, YTO MOBBICKIIO 3 dek-
o % precision * recall

TUBHOCTh Kilaccu(ukanuu Ha 5% mno nokazarenmo F1 ( ) OTHOCH-

precision + recall
TEJIbHO MCIIOJIb30BaHUS KJIAaCCHYSCKUX (PaKTOpoB. ABTOPHI JI0Ka3ajd, 4YTO HH(pOpMa-
UL O KJIMKAX MOXET HCIOJIb30BATHCS ISl MPOTHO3UPOBAHUS MPEANIOYTCHUN I10JIb-
30B3.TCJ'ICI>1, OJHAaKO, JIOTHPOBAHHEC JAHHBIX ITOJIb30BATCIIA COACPIKHUT OIPOMHLBLIC MacC-
cuBbl MHGOPMAIIUU, TOITOMY HEOOXOAMMO YYHMTHIBATh CHENU(PUKY XpaHUMOW WH-
dbopmanuu ¥ U3BJIEKATh TOJBKO HeoOxoaumyro umH(popmarnuio. VccienoBaTenu uc-
MOJI30BAJIM MOJIEIIH CIIy4alHOTO Jieca U TPAJUEHTHBIN OYCTUHT €PEBbEB PEUICHUI.
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OCHOBHBIM HEJIOCTAaTKOM II0JIX0J/la, OCHOBAaHHOM Ha aHaym3e WH(GOpMaLUU O
KJIUEHTE, SABJISETCA CI0KHOCTh JOJITOCPOYHOTO MPOTHO3UPOBAHUS CIIpOca BBUIY HeE-
00X0IMMOCTH JTIOTIOJHUTEIHLHOTO MPOTHO3UPOBAHUS KAXI0T0 U3 TUIIOB MOKYyNaTelen
U UX BEPOSITHOCTH IOSABJICHUS Ha JIEKTPOHHOM IUIOMIAJKE, YTO 3HAUYNTEIIBHO CHUXKA-
€T Ka4eCTBO MPOTHO3A.

3amauelt noaxoja, OCHOBAaHHOM Ha JE€TaJIbHOW MH(OpMaIIUU O TOBApE, SBIISCT-
Csl OLICHKA BEPOSATHOCTH MPOJAXKU TOBApAa HA OCHOBE MCTOPHYECKUX JAHHBIX O IMPO-
Jakax aHaJOTMYHBIX MPOAYKTOB. B TaHHOM MOAXOA€ MCHOJIB3YETCS KIACCUYECKAs
uHbOpMaIus O TOBape: KaTeropus, 1eHa, KOJIMYECTBO, MPU3HAK PacHpONaxH, AaTa
MOSIBJIEHUS, JaTa PealM3alyy Ha IUIOUIAJIKE 3JIEKTPOHHOU KommepuuH [9]. ITposens
aHaJIM3 B PA3IMYHBIX KaTETOPUAX TOBApPOB Ha 3JIEKTpOHHOM ruiomaake Ebay, uccie-
J0BATEH BBISICHWIN, YTO OOJIbIIIE BCETO MOKYIMAaTeIe CTUMYIUPYIOT K MOKYIKE Iie-
HOBBIE (pAaKTOPHI: IIEHA U MPHU3HAK pacipojaxu. Psa aBropos BoisiBuiM [10], uTo mo-
MHUMO KJIaCCUYEeCKUX (PaKTOPOB TOBapa Ha MOBEJICHUE MOTPEOUTENS TAKKE OKa3bIBACT
BIJIMSTHUE KAYECTBO U KOJIMYECTBO OT3BIBOB O TOBApE.

C pa3BUTHEM CEHTUMEHTAIBHOTO aHAJIW3a CTAJl PacpOCTPAHEH aHAJIU3 OIHCa-
Hus K ToBapy. Hampumep, B cBoeilt padote [11] aBTOpHI onucaiu Mojaxo.1 K BhlIeIe-
HUIO M KJaccU(UKAIMU KIIOYEBBIX CJIOB M3 TEKCTOBOIO onucaHus. B cBoeM uccie-
NOBAaHWM AaBTOPBl MPOAHAIW3UPOBAIMN BIASHUE PA3JIMUYHBIX CJIOB HAa KOHBEPCHIO
MPEJIOKEHNS TOBAapa Ha IUIOIIAJIKE AIEKTPOHHOM TOProBiv. bonee Toro, nccienopa-
TeIu B cBoe padote [12] mpoaHamu3upoBaiy BIUSHUE TEKCTOBOTO OMHCAHUS U BbI-
SBUJIM, YTO BKJIFOUEHHUE TAaHHOTO ()aKTOpa B PErPECCHOHHYIO MOJIENb CHIUXKAET OIINO-
Ky niporHo3a Ha 30%. ABTOpPBI HCIIOIB30BaJIN MOJIENb HEHPOHHBIX CETEH [6].

Kputnuecku BaHbIM 3J€MEHTOM OOBSABICHUS O MPOJIaXKe TOBAapa Ha IUIOMIA]-
Kax 3JIEKTPOHHOW KOMMEpPIMH SIBIISIETCS €ro n3odpakeHue. BusyanbHas aHaIWTHKA
TpeOyeT 3HAYUTENIbHBIX KOMITBIOTEPHBIX MOIIHOCTeN. Psin uccnemoBareneit [13, 14]
ONMKCaJI MOJIX0/ K BBIACICHUIO (DAKTOPOB U3 M300paKEHHM, OKa3bIBAIOIINUX BIUSHUE
Ha BBIOOp moTpedutens. ABTOphl BhIsICHWIW [13], yTo moTpeOurtenei mpuUBICKAOT
ApKHE KAPTUHKHU C XOPOIIMM KaueCTBOM, HEOOJBIIUM KOJTUYECTBOM PA3IMYHBIX I[BE-
TOB U MUHUMAJbHBIM KOJMYECTBOM OOBEKTOB Ha M300paxkeHMU. B cBoem aHanuze
ABTOPBI UCTOJIL30BAIA MOJIECIIb HEUPOHHBIX CETEU.

OCHOBHOI CJOKHOCTBIO BEPOATHOCTHOTO MOAXOAA MPH MPOTHO3MPOBAHUU
CIpOCa Ha TOBAPHI JIEKTPOHHOM KOMMEPIIMM Ha OCHOBE TAHHBIX O TOBAPE — SIBJISIETCS
TEXHUUYECKOE OTpaHMYEHUE MPU aHAJIU3€ BCEX OMUCAHHBIX (PaKTOPOB OJHOBPEMEHHO.
B cBs31 ¢ 3TUM COBOKYMHOE BIIMSHUE (PAKTOPOB HA BEPOSITHOCTH COBEPILECHUS CHIETI-
ku Ha iomakax C2C npakTUYeCcKu HE UCCIEI0BAHO.

Takum 00pa3oM, CyIIECTBYET JBa OCHOBHBIX IMOAXO/Aa K MPOTHO3UPOBAHUIO
CIIpOCa Ha OTAEJbHBIA TOBAp HA IUIOMIAJIKE JIEKTPOHHOW KOMMepLuu. Kaxapii u3
MOJIXOJI0B 00JIafjaeT PSAAOM HEAOCTAaTKOB M TPYJHOCTEH NpU €ro peajau3aluu Ha
npaktuke. [Ipu 3ToM, BBUAY cieM(PUKHA JTAHHBIX, TOAXO0/A, OCHOBAHHBII Ha J1€Tallb-
HOI MH(pOpMAIMU O KIMEHTE, MOXET OBITh MCIOJB30BaH C LEIbI0 KPATKOCPOYHOTO
MIPOTHO3UPOBAHUS, & BEPOSATHOCTHBIN MOJIX0J, OCHOBaHHBIN HA I€TaIbHON MH(pOpMa-
LIMU O TOBApE JJI CPEAHECPOYHOTO U JIOJITOCPOYHOTO MPOTHO3UPOBAHUS.
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